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Continued Brisk Pace of Life Sciences IPO Activity
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Active Life Sciences M&A Landscape
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Healthcare Performing Well, Medtech Leading The Way
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The Market Likes Cash Pay/Consumer Facing Businesses
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Beauty and Cash Pay Pharma Peers includes: EL, OR-FR, ULTA, ELF, COTY, PG, ULVR, ALC, BHC, AGN
Large-Cap U.S. Biopharma includes: AMGN, LLY, MRK, PFE, BIIB, ABBV, BMY, BIIB
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Valuation: Richer Multiples For Consumer Facing Business Models
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Valuation: Richer Multiples For Consumer Facing Business Models
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Aesthetic Neuromodulators: An lllustration
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What'’s On Investors’ Minds

Areas of Innovation in Medical Aesthetics

Question Marks

1

Neuromodulators: the next-generation

Expanding into broader demographics

Body contouring

Price competition in select categories (e.g.,
neuromodulators)

Regenerative medicine

Dermal fillers: the next-generation

M&A activity

Provider expansion
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Industry Risks

Regulatory risk. Products in development face significant regulatory scrutiny. The FDA is particularly
sensitive to drug safety, and the agency typically requires that a drug demonstrate acceptable safety
across a battery of analyses and studies in animals and humans. Therefore, the approval process can
be relatively lengthy and can carry significant risks of regulatory delays.

Commercial risks. Many pharmaceuticals face significant competition from other agents, resulting in
the need for companies to devote significant sales and marketing resources to drive sales, which in
some cases could hurt product profitability.

Risks from generic competition. Intellectual property (IP) is critical to the long-term sales potential of
branded pharmaceuticals, and companies often incur expenses related to patent challenges and
litigation in order to defend their IP position. Additionally, generic versions of older therapies may put
pressure on sales of a branded pharmaceutical.

Pricing risk. The presence of generic competition could put pressure on the prices of branded
pharmaceuticals by making it difficult for manufacturers to charge more to wholesalers, forcing
manufacturers to engage in rebating and discounting to drive product usage, ultimately resulting in
lower-than-expected sales.

Reimbursement risk. Government payors such as Medicare, as well as private insurers, are sensitive
to healthcare costs. Reimbursement of pharmaceuticals is unattractive if it does not have strong
formulary status, which would ultimately have a negative impact on prescribing behavior and in turn
would negatively impact sales.

Clinical development risks. Clinical trials are inherently risky and many smaller pharmaceuticals are
leveraged on 1-2 products. The failure of pharmaceutical drug candidates in clinical trials could
jeopardize the ability of companies to achieve profitability.
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Analyst Certification — David Amsellem, Senior Research Analyst

The views expressed in this report accurately reflect my personal views about the subject company and the subject security. In addition, no part of my
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Affiliate disclosures: Piper Jaffray is the trade name and registered trademark under which the corporate and investment banking products and
services of Piper Jaffray Companies and its subsidiaries Piper Jaffray & Co. and Piper Jaffray Ltd. are marketed. Simmons Energy is a division of
Piper Jaffray & Co. This report has been prepared by Piper Jaffray & Co. and/or its affiliate Piper Jaffray Ltd. Piper Jaffray & Co. is regulated by
FINRA, NYSE and the United States Securities and Exchange Commission, and its headquarters are located at 800 Nicollet Mall, Minneapolis, MN
55402. Piper Jaffray Ltd. is authorized and regulated by the Financial Conduct Authority, and is located at 88 Wood Street, 13th Floor, London EC2V
7RS. Disclosures in this section and in the Other Important Information section referencing Piper Jaffray include all affiliated entities unless otherwise
specified.

Ratings and Other Definitions

Stock Ratings: Piper Jaffray fundamental ratings are indicators of expected total return (price appreciation plus dividend) within the next 12 months.
At times analysts may specify a different investment horizon or may include additional investment time horizons for specific stocks. Stock performance
is measured relative to the group of stocks covered by each analyst. Lists of the stocks covered by each are available at
www.piperjaffray.com/researchdisclosures. Stock ratings and/or stock coverage may be suspended from time to time in the event that there is no
active analyst opinion or analyst coverage, but the opinion or coverage is expected to resume. Research reports and ratings should not be relied upon
as individual investment advice. As always, an investor’s decision to buy or sell a security must depend on individual circumstances, including existing
holdings, time horizons and risk tolerance. Piper Jaffray sales and trading personnel may provide written or oral commentary, trade ideas, or other
information about a particular stock to clients or internal trading desks reflecting different opinions than those expressed by the research analyst. In
addition, Piper Jaffray offers technical products that are based on different methodologies, may contradict the opinions contained in fundamental
research reports, and could impact the price of the subject security. Recommendations based on technical analysis are intended for the professional
trader, while fundamental opinions are typically suited for the longer-term institutional investor.

Overweight (OW): Anticipated to outperform relative to the median of the group of stocks covered by the analyst.
Neutral (N): Anticipated to perform in line relative to the median of the group of stocks covered by the analyst.
Underweight (UW): Anticipated to underperform relative to the median of the group of stocks covered by the analyst.
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Important Research Disclosures

Other Important Information

The material regarding the subject company is based on data obtained from sources deemed to be reliable; it is not guaranteed as to accuracy and
does not purport to be complete. This report is solely for informational purposes and is not intended to be used as the primary basis of investment
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that the fundamental equity analyst(s) who authored this report has had discussions with the subject company to ensure factual accuracy prior to
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NYSE, Inc., which accepts responsibility for its contents. The securities described in this report may not have been registered under the U.S.
Securities Act of 1933 and, in such case, may not be offered or sold in the United States or to U.S. persons unless they have been so registered, or an
exemption from the registration requirements is available.
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